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A tude is Everything - Change Your A tude…and You Change Your Life! 

 

Introduc on:  

A tude is Everything: Change Your A tude...Change Your Life!" by Jeff Keller is a book about how having a posi ve 
a tude can make a big difference in your life. The introduc on encourages readers to understand that their a tude 
plays a crucial role in whether they succeed or not.  

The author believes that by choosing to have a posi ve mindset, people can improve their rela onships, be happier, 
and overall have a be er life. The introduc on mo vates readers to take control of their a tudes, be responsible for 
them, and make posi ve choices for a be er life.  

This book shares Jeff Keller’s y journey, emphasizing that a tude is everything. Whether nega ve or posi ve now, 
these concepts can help you develop and maintain a posi ve a tude, achieving breakthroughs in life. He had spent 
over 14 years researching success and personally applied these strategies.  

The book is divided into three parts: Success Begins in the Mind, Watch Your Words, and Heaven Helps Those Who 
Act. It covers the power of a tude and belief, the impact of language, and the importance of ac ng for success. If 
you think, speak, and act posi vely, you're on your way to achieving phenomenal results in life. 

About the author:  

Jeff Keller is a mo va onal speaker, author, and former a orney known for his work in personal development. He 
transi oned from law to mo va onal speaking, drawing from his experiences to inspire others. "A tude Is Everything" 
is one of his notable works, focusing on the transforma ve power of a posi ve mindset. Keller emphasizes taking 
control of a tude, beliefs, and ac ons for personal and professional success. Through seminars and wri ngs, he 
encourages people to unlock their poten al and lead fulfilling lives. 
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From Law to Life-Changing Words: The Inspira onal Journey of Jeff Keller, Author of 'A tude Is Everything”: 
 
In 1980, Jeff Keller finished law school, thinking to be a lawyer for life. He passed the Bar Exam and got married, 
expec ng success and happiness. However, prac cing law made him unhappy, with tedious work and constant delays. 
He dreaded going to work, physically and emo onally drained. 
 
In 1985 he felt burnout and decided to sought change. Late one night, watching an infomercial, He found "The Mental 
Bank," a program about subconscious beliefs. Desperate, he ordered it. This marked a turning point in author’s life. 
 
The program led him to explore mo va onal resources, read books, and listen to inspiring speakers. While not an 
overnight change, his posi ve a tude yielded significant results. He started feeling be er, had more energy, and 
achieved goals. He transi oned from law to mo va onal speaking, facing challenges and cri cism but gaining 
fulfilment. 
 
Contents of the table: 

S.no Contents of the table 
1. Your A tude Is Your Window to the World 
2. You’re a Human Magnet 
3. Picture Your Way to Success! 
4. Make a Commitment... and You’ll Move Mountains! 
5. Turn Your Problems into Opportuni es 
6. Your Words Blaze a Trail 
7. How Are You? 
8. Stop Complaining! 
9. Associate with Posi ve People 
10. Confront Your Fears and Grow 
11. Get Out There and Fail 
12. Networking That Gets Results 

 

Part 1 - Success Begins in the Mind 
 
Chapter 1: Your A tude Is Your Window to the World 
 
Despite of similar experiences at coffee shop two people Sara and Sam, had different outlooks. Sara was posi ve, 
entered coffee shop with a smile and leaving recharged back to her work. On the other hand, Sam was having a nega ve 
approach, complained throughout from meal order to order served. 
 
Now Why Sam and Sara had such different experiences in the coffee shop despite of being treated in the exact same 
way at the coffee shop? This shows how a tude shapes experiences. 
 
Defini on of a tude  
 
Think of your a tude as the mental filter through which you experience the world. Some people see the world 
through the filter of op mism (the glass being half full) while others see life through a filter of pessimism (the glass 
being half empty).  
 
Everyone Starts with A Clean Mental Window 
 
Your a tude is like a window to the world. We start life with a clean mental window, just like happy and carefree kids. 
When a child is learning to walk, they stumble, but they keep trying with a posi ve a tude un l they succeed. 
 
 



 
 

Page | 3  
 

 
As we grow up, life throws dirt at our windows—cri cism, ridicule, rejec on, disappointments, and doubts. Many 
people don't clean their windows, losing enthusiasm and giving up on their dreams. 
 
The author has faced this when he was a lawyer. His window was dirty with nega vity, and the longer it stayed, the 
worse it got. Cleaning our a tude window is crucial to seeing the bright side of life and pursuing our dreams. 
 
Wash Your Window 
 
By the grace of God, author learned that improving his a tude was like cleaning his window. A er removing the 
nega vity, he saw a new world with possibili es. Frustra on li ed, confidence grew, and he transi oned to a career he 
loves. He also helped others clean their a tude windows too! 
 
Your a tude is your window to the world. It shapes how you see everything. Recognize where your window needs 
cleaning for a brighter outlook. 
 
You Control Your A tude 
 
Your job is to stay posi ve. I can cheer you on, and so can others, but it's up to you to keep that posi ve outlook. 
 
You have a choice: you can let nega vity cloud your life, making it frustra ng and limited. Or, you can choose to clear 
away the nega vity like cleaning a window. Life will be brighter, healthier, and happier. You'll be able to set big goals 
and start reaching for your dreams again. 
 
Even when things are tough, you s ll have the power to choose how you see the world. It's not easy, but the choice is 
yours. 
 
Think about Dr. Viktor Frankl, who survived the horrors of Nazi death camps. He lost his family, but he didn't lose his 
posi ve a tude. He wrote a famous book called "Man’s Search for Meaning," where he talked about how important 
a tude is. 
 
Even in the worst situa ons, Dr. Frankl and others chose to stay posi ve. If they could do it, we can too. 
 
As Hugh Downs said, being happy isn't about what's happening to you, but about how you see things. So, remember: 
your a tude is in your hands. 
 
A tude and Success 
 
Having a posi ve a tude is crucial to be successful. Imagine your a tude as a clean window. Without a posi ve 
mindset, you can't unlock the full poten al of success principles. In the upcoming lessons, you'll discover me-tested 
success strategies. These include facing fears, overcoming challenges, and commi ng to your goals. 
 
Your a tude is the key. If your "window" is unclear, success is limited. But with a posi ve a tude, you'll unleash the 
power of these principles. This combina on will make you unstoppable, helping you achieve more, build be er 
rela onships, grow spiritually, and reach your full poten al. 
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Chapter 2: You’re a Human Magnet 
 
The key to success, according to Earl Nigh ngale, is summed up in six words: "WE BECOME WHAT WE THINK ABOUT." 
This means our thoughts shape our ac ons and determine our des ny. Many great thinkers, like Napoleon Hill and 
Ralph Waldo Emerson, agree that our beliefs influence our achievements. 
 
The Law of Dominant Thought emphasizes the power of our prevailing thoughts, meaning our dominant thoughts 
guide us. Posi ve results come when posi ve thinking becomes our dominant thought pa ern. A li le posi ve thinking 
doesn't yield results, just like a short diet or occasional exercise won't make a significant impact. 
 
The concept is not limited to monetary goals but applies to various aspects of life, such as improving your golf score. 
Dominant thoughts significantly influence our direc on, so it's crucial to maintain posi ve thinking consistently. 
 
Overall, the idea is to focus on posi ve thinking consistently, as dominant thoughts rule the day and shape our 
outcomes. Consider your dominant thoughts in different areas of life, ensuring they serve you posi vely. 
 
 
A tude Adjustment Leads to Real Estate Ownership 
 
Author shares story about the power of thoughts. In the 1970s and early 1980s, he no ced people in his area making 
money by inves ng in homes. They faced challenges, but the returns were incredible. He thought about doing the 
same but doubted self, having a nega ve a tude. This mindset prevented him from taking ac on. 
 
A er reading books on a tude and belief, he decided to change. In 1986, he set a goal to buy two investment homes 
by the year's end. For six months, he focused on this goal, wri ng it down daily and believing he could achieve it. He 
visited homes, researched, and on December 29, two days before the year-end, he bought his second investment 
property. 
 
He had a posi ve a tude that pushed him to achieve his goal. This experience taught him the value of self-belief and 
posi ve focus. 
 
 
A tude Vs. Ac on 
 
Your thoughts lead to ac ons. Posi ve thinking is crucial; it triggers the right ac ons. I hesitated in real estate un l I 
changed my a tude. A posi ve belief system is where success begins. Your beliefs shape your present and future. If 
you focus on lack, it blocks abundance. In rela onships, your thoughts a ract experiences. Change your thoughts to 
change your results—belief precedes ac on. 
 
 
Change Your Thinking 
 
Absolutely, you have the power to change your thoughts and, as a result, improve your outcomes! Start by paying 
a en on to what you tell yourself each day. We all have an inner voice, but it's o en nega ve and cri cal. Maybe you 
think, "I can't do this" or "I always mess things up." These thoughts work against you. Instead, tell yourself that you 
can and will achieve your goal. 
 
In the next part of this book, we'll talk more about being mindful of the words you use regularly. Do you o en put 
yourself down or talk about things you believe are impossible to have or achieve? Your mind listens to every word you 
say. Think of it like a magnet—your words a ract events and circumstances that align with your dominant beliefs. So, 
be sure to use posi ve words about yourself and your goals. 
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e.g. do you put yourself down or talk about the things you could never have or achieve? Your mind hears every word 
you speak — and, like a magnet, you’ll ul mately a ract the events and circumstances that correspond to your 
dominant beliefs. So, make sure to use posi ve words about yourself and your goals. 
 
Repe on Is the Key 
 
Here are two simple steps to boost your posi vity and achieve the results you want. 
 
Step 1: Spend 15-30 minutes daily reading upli ing material like the Bible, inspiring biographies, or mo va onal books 
from the Psychology and Self-Improvement sec on of your bookstore or library. 
 
Step 2: Listen to mo va onal casse e tapes daily, whether during your commute, at home, or while exercising. 
Repe on is key to internalizing posi ve messages, but remember to apply these ideas in your life, not just listen 
passively. 
 
Consistently prac cing these habits can make a significant difference in your mindset and success. Changing your 
thinking can change your life, but it requires effort, commitment, and pa ence. Expect challenges and setbacks, but 
believe in yourself, act, and persist. 
 
Your dominant thoughts shape your life. Nega ve thinking leads to nega ve outcomes, while posi ve thinking brings 
posi ve results. Choose your thoughts wisely and watch your life improve. 
 
 
Chapter 3: Picture Your Way to Success! 
 
Some easy and short techniques for using the power of visualiza on to improve various aspects of your life. 
 
1. Take Responsibility for Your Thoughts: You create mental images in your mind all the me based on your 
experiences. Understand that you are in control of these images. 
e.g. think about your favourite ice cream. You can picture it, right? That's your control over your thoughts. 
 
2. Change the Meaning of Past Experiences: You can't change what happened in the past, but you can change how 
you think about it. If you were cri cized in the past, instead of thinking, "I'm not good enough," consider a new 
perspec ve, like, "The teacher just disagreed with me." 
 
3. Create Posi ve Mental Images: You can make new mental movies whenever you want. Focus on images that make 
you feel good and confident. For instance, if you're scared of public speaking, imagine yourself confidently giving a 
great speech. Your mind influences your ac ons. 
 
4. Visualize Success in Sales: If you're in sales, see yourself succeeding. Picture posi ve outcomes in your mee ngs 
with prospects. You're the director of your mental movies. 
 
5. Relax and Use Your Senses: When you're calm, close your eyes and create mental images involving all your senses. 
For example, if you dream of a beach-front house, feel the warm sand, smell the salt air, and see the green palm trees. 
 
6. Use Tangible Aids: Create physical reminders of your goals. Jim Carrey wrote a check to himself for $10 million. You 
can use visual aids like this to remind yourself of your goals. 
 
7. Be Careful with Nega ve Reminders: Avoid nega ve messages. For example, a bumper s cker saying, "I owe, I owe, 
so off to work I go," can program your mind nega vely. Be mindful of what you expose yourself to. 
 
8. It Works Both Ways: Visual reminders can be powerful, but they can also work against you if they're nega ve. Choose 
posi ve reminders to a ract posi ve outcomes. 
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Remember, you can shape your thoughts and influence your life through the images you create in your mind. Choose 
images that support your success and well-being. 
 
Chapter 4: Make a Commitment... and You’ll Move Mountains! 
 
Imagine you really want something—a dream job, learning a new skill, or achieving a big goal. Now, commitment and 
persistence are like the superheroes helping you make it happen. 
 
Commitment means you're ready to do whatever it takes to reach your goal. It's like saying, "I'm willing to go through 
all the steps, even if I don't know how many there are right now." 
 
Persistence comes a er commitment. Once you're commi ed, you keep going no ma er what. Even when things get 
tough, you stay determined and act un l you make your dream come true. 
 
Think of it like magic. When you commit to something, it's as if you send out a signal to the universe, and suddenly, 
people and opportuni es start showing up to help you. It's like opening doors you didn't even know were there. 
 
Let's dive into the real-life adventure of David Baldacci, the best-selling author, to see how commitment and 
persistence turned his dreams into reality. 
 
 
David Baldacci started as a lawyer, not even thinking about becoming a novelist. But he had a passion for wri ng, so 
he made a commitment to learn the cra . For the first five years, he worked on wri ng basics, characters, and plot 
development. Even though he was a lawyer with a family, he dedicated his nights from 10:00 pm to 2:00 am to this 
commitment. 
 
Here's where persistence comes in. For ten years, he faced rejec on a er rejec on. Every project he submi ed was 
turned down. But he kept going, showing relentless determina on. 
 
In 1996, a er a decade of commitment and persistence, something incredible happened. His thriller novel, "Absolute 
Power," was not only accepted but turned into a blockbuster movie starring Clint Eastwood. This success was just the 
beginning. Millions of copies of his books were sold worldwide, and Baldacci became a household name. 
 
The magic of commitment and persistence didn't just bring success; it opened doors to opportuni es he couldn't have 
predicted. Baldacci's story is proof that, despite challenges and rejec ons, amazing things can happen when you s ck 
to your commitment and persist in pursuing your dreams. It's a real-life adventure fueled by dedica on and the belief 
that anything is possible. 
 
So, the next me you have a goal, ask yourself: "Am I really ready to do whatever it takes?" If the answer is yes, you're 
se ng yourself up for a journey full of unexpected surprises and achievements. 
 
 
Chapter 5: Turn Your Problems into Opportuni es 
 
Life is full of ups and downs, and some mes things don't go the way we want. But here's the interes ng part: even in 
tough mes, good things can happen. Think about someone who lost their job and ended up star ng a successful 
business. They might tell you that losing the job was a blessing in disguise, opening the door to new opportuni es. 
 
Or remember those mes when you thought a job was perfect for you, but someone else got it? It felt terrible at first, 
right? Yet, later, you might have landed an even be er job. These situa ons show that what seems like a setback can 
turn into something posi ve. 
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Real-life stories, like that of best-selling author David Baldacci, prove this magic. Despite challenges, when you commit 
and persist, amazing things can happen. It's like turning your dreams into real-life adventures. 
 
Dave Bruno faced adversity when he lost his job and survived a life-threatening car accident. Instead of succumbing to 
despair, he turned these challenges into an opportunity. While recovering, he conceived the idea of Success Gold Cards, 
metallic cards featuring mo va onal quotes. Despite facing bankruptcy and setbacks, Dave's posi ve a tude and 
determina on led him to sell over two million cards.  
 
Dave Bruno story illustrates that staying posi ve during tough mes can transform adversity into incredible success. 
When life throw challenges your way, stay posi ve, learn from them, and watch how they can lead to something be er. 
 
 
Part 2 Watch Your Words 
 
Chapter 6: Your Words Blaze a Trail 
 
The way you talk to yourself, and others has a big impact on how your life turns out. Let's look at a guy named Tom as 
an example. Tom keeps telling himself and his friends that he's not good at sales. This nega ve way of thinking makes 
him believe he won't succeed, and he ends up doing things that don't help him in sales. As a result, he doesn't do well, 
and this nega vity keeps going in a circle. 
 
On the flip side, if Tom had posi ve thoughts and used posi ve words, he could break this cycle. Your words are super 
powerful; they affect your a tude and what you achieve in life. Be careful not to use nega ve words all the me 
because that will lead to a bad a tude and stop you from being successful. 
 
It's not just about talking to yourself. When you say nega ve things about money, your job, or your health, it can make 
those things worse. So, choose posi ve words about money, your job, and your health. Words are like magic spells that 
can change your life. 
 
In the end, your words are either making you stronger or holding you back. Pay a en on to what you say, choose 
posi ve words, and watch how it can make your life be er. It's like taking steps towards the life you want by using the 
right words and ac ons. 
 
 
Chapter 7: How Are You? 
 
When someone asks, "How are you?" It may seem a small thing, but we answer this ques on many mes a day. It's an 
important part of our daily talks. The way you respond to this ques on can say a lot about your a tude. 
 
There are three types of responses: nega ve, mediocre, and posi ve. Nega ve responses include phrases like "Lousy" 
or "Terrible." These words can bring nega vity to your a tude and affect those around you. Mediocre responses, like 
"Not too bad" or "Could be worse," don't show much enthusiasm and can make you feel low on energy. 
 
On the posi ve side, there are responses like "Terrific" or "Fantas c." Using such words can bring energy to your 
a tude, and people enjoy being around those who are posi ve. This small change can make a big difference in your 
day. 
 
It's essen al to choose posi ve words, even if you don't feel terrific now. By saying posi ve things, you can start feeling 
be er, and others will be drawn to your posi ve energy. It's like a simple trick that can make a big impact on your life. 
So, next me someone asks, "How are you?" give a posi ve response, and you might be surprised at how good it makes 
you feel! 
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Chapter 8: Stop Complaining! 
 
Complaining isn't enjoyable for anyone. Constant complaints make things nega ve and bring others down. While it's 
normal to complain some mes, doing it too o en isn't good for you or those around you. 
 
Complaining about health issues or the weather doesn't help and can even make things worse. Small complaints about 
insignificant things don't contribute posi vely either. 
 
Mee ng someone like Pedro, who faces real challenges with a posi ve a tude, can help us appreciate what we have 
and rethink our own complaints. Instead of complaining, focusing on solu ons is more produc ve and enjoyable for 
everyone. Let's aim to be more posi ve in our conversa ons and make others feel good! 
 
Part 3 Heaven Helps Those Who Act 
 
Chapter 9 - Associate with Posi ve People 
 
In high school, Mike hung out with a group of guys in his neighbourhood who were nega ve and had no goals. When 
Mike suggested new ideas, they discouraged him.  
 
In college, Mike encountered both nega ve and posi ve people. Choosing to spend me with the posi ve ones, he felt 
be er, developed a posi ve a tude, and set goals. Now, Mike runs a successful video produc on company and has a 
happy family. His story emphasizes the impact of surrounding oneself with posi ve influences.  
 
The saying "Tell me who your friends are, and I'll tell you about yourself" reminds us that it's important to have posi ve 
friends. Toxic and nourishing people, who can be nega ve or suppor ve, have a big effect on how we think. Mike's 
story shows us that we should think about our friendships and spend less me with nega ve people.  
 
The "Sponge Theory" says that we soak up the energy of those around us. Dealing with nega ve rela ves is important, 
and at work, being around posi ve people is good for ge ng things done. Picking good friends is key for growing as a 
person and being successful. Being with posi ve people makes us feel good and helps us succeed. 
 
 
Chapter 10 - Confront Your Fears and Grow 
 
Some mes when people feel scared or anxious, they avoid doing things. This is a common reac on, and even the 
person telling this story did it for the first 30 years of his life. However, he strongly believes that avoiding fear is not a 
good strategy. 
 
According to him, successful people are those who confront their fears and act. He encourages us to examine our fears, 
those things that make us anxious or scared. He acknowledges that everyone has different fear levels, and what might 
be scary for one person might not be for another. 
 
He introduces the concept of the "Comfort Zone," which is the familiar and safe space where we feel comfortable. 
Anything outside this zone can be scary. When we face something outside our comfort zone, we may feel nervous and 
worried about what others will think. 
 
The speaker emphasizes that he's not talking about physical risks that might harm us but challenges that hinder 
personal and professional growth. He presents a list of common fears people have, such as public speaking, fear of 
rejec on, changing jobs, and fear of failure. 
 
He points out that when faced with fear, many people back away to avoid anxiety. However, he argues that the only 
benefit of retrea ng is temporary relief from anxiety. He believes that in the long run, avoiding fears leads to lower 
self-esteem, frustra on, and sabotaging our own success. 
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To illustrate the point, he shares a personal story from high school where he avoided asking anyone for a date to 
prevent rejec on. This strategy le  him feeling horrible about himself, powerless, and with a limited social life. 
The speaker urges listeners to understand the price they pay for avoiding fears: lower self-esteem, a feeling of 
powerlessness, self-sabotage, and a dull, uneven ul life. He considers this a high price for temporary relief from 
discomfort. 
 
However, he shares that he turned his life around when he started confron ng his fears and ac ng. He highlights the 
role of a posi ve a tude in giving him the courage to move forward despite being afraid. 
 
To help overcome fear, he suggests reframing the situa on. Instead of worrying about how well you'll perform, consider 
yourself an immediate winner just by par cipa ng. He believes that ac ng, even if you're afraid, enhances self-esteem 
and brings a sense of accomplishment. 
 
He emphasizes that successful people have fears too, but the key difference is that they act despite being afraid. He 
encourages listeners to stretch themselves, confront fears, and expand their comfort zones. He believes that by doing 
so, they can develop their poten al, gain confidence, and lead a more exci ng and fulfilling life. 
 
The speaker advocates for facing fears, ac ng, and expanding one's comfort zone as a path to personal and professional 
growth. 
 
 
Chapter 11: Get Out There and Fail 
 
The passage talks about how having a posi ve a tude is super important, especially when things don't go well. It 
shares Sally Jessy Raphael's story, who faced failures for 26 years before becoming successful on TV.  
 
Sally Jessy Raphael had faced many challenges before finding success. Her story is one of persistence, hard work, and 
maintaining a posi ve a tude. 
 
Sally started her career in radio and worked as a reporter and anchor. However, she faced setbacks and struggled to 
break into television. For 26 years, she encountered numerous failures and rejec ons in the compe ve entertainment 
industry. Despite the challenges, Sally never gave up. 
 
Her breakthrough came when she was given the opportunity to host her own talk show, "The Sally Jessy Raphael 
Show," which premiered in 1983. The show focused on addressing various social and personal issues and became 
popular for its engaging and informa ve content. 
 
Sally's warm and empathe c approach to discussing sensi ve topics resonated with the audience. Over the years, "The 
Sally Jessy Raphael Show" gained widespread popularity and became a long-running success. Sally's ability to connect 
with people, combined with her resilience and posi ve a tude, played a significant role in her ul mate triumph in the 
television industry. 
 
Throughout her career, Sally Jessy Raphael faced and overcame the hurdles of rejec on and failure, proving that with 
determina on and a posi ve mindset, one can achieve success even a er years of setbacks. Her story serves as an 
inspira on for those naviga ng the challenges of pursuing their dreams in the face of adversity. The text compares our 
strong and excited a tude as kids learning to ride bikes with how adults o en react nega vely to new challenges. 
 
It says successful people, like in sports or entertainment, went through many failures but kept going. The example of 
the "Chicken Soup for The Soul" book, rejected 33 mes before becoming a hit, shows how a posi ve a tude can lead 
to success. The passage also men ons Rush Limbaugh and Jerry Seinfeld, who had tough mes before making it big. 
 
 
 
 



 
 

Page | 10  
 

 
The main idea is that failing doesn't mean the end; it's just part of the journey to success. The passage tells us to learn 
from failures, stay posi ve, and not give up. The ques ons at the end make us think about how pa ent and commi ed 
we are to our goals. The message is clear: don't fear failing; it helps you succeed. 
 
Chapter 12: Networking That Gets Results 
 
The passage emphasizes the significance of networking for success, highligh ng personal experiences and providing 
prac cal ps. Networking is defined as building mutually beneficial rela onships, stressing that success rarely happens 
in isola on.  
 
The benefits of networking in both business and personal aspects are discussed, emphasizing its role in genera ng 
opportuni es, enhancing social rela onships, and contribu ng to growth. The passage offers techniques for effec ve 
networking, categorized into a tude and ac on, referrals, communica on, and follow-up.  
 
Notable points include projec ng a posi ve a tude, ac vely par cipa ng in groups, serving others, and being selec ve 
in referrals. Effec ve communica on involves being a good listener, making caring phone calls, and taking advantage 
of everyday opportuni es to meet people.  
 
The importance of follow-up is stressed, including sending prompt notes, acknowledging powerful presenta ons, and 
expressing gra tude for referrals. Overall, the passage encourages readers to embrace networking as a powerful tool 
for success and provides ac onable strategies to build and strengthen meaningful connec ons. 
 
 
Conclusion:  
 
The author shares a special moment a er giving a presenta on to people from over 20 countries. Reflec ng on his 
journey from a nega ve and depressed state to an interna onal mo va onal speaker, he a ributes his transforma on 
to a change in a tude. Despite facing defeats and setbacks, he emphasizes the power of posi ve thinking and the 
applica on of success principles.  
 
The author encourages readers to take control of their lives by adop ng a posi ve a tude, maintaining consistency in 
applying success principles, and confron ng fears. He challenges readers to be among the rare individuals who use 
a tude as a key to unlock their poten al. 
 
Top 3 Quotes from the book:  
 
1. "When you change your a tude, sparks fly in the universe. You’re energized. You begin to see new possibili es. You 
move into ac on. You achieve extraordinary results. That’s why I say when you change your a tude, you change your 
life!" 
 
2. "I challenge you to be one of those rare individuals. You have the poten al to become more than you ever dreamed. 
You have greatness within you... and your a tude is the key to unlocking that poten al." 
 
3. "The longer I live, the more I realize the impact of a tude on life. A tude, to me, is more important than facts. It is 
more important than the past, than educa on, than money, than circumstances, than failures, than successes, than 
what other people think or say or do. It is more important than appearance, gi edness, or skill. It will make or break a 
company... a church... a home." - Dr. Charles Swindoll 
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Top Key Insights from the book 
 
“A tude Is Everything" by Jeff Keller provides several key insights that can be valuable for personal development and 
success. Here are some key takeaways from the book: 
 
1. A tude Shapes Reality: Your a tude significantly influences your experiences and outcomes. 
e.g. If you approach a challenging situa on with a posi ve mindset, viewing it as an opportunity to learn and grow, 
you're more likely to find construc ve solu ons and overcome obstacles. 
 
2. Power of Posi ve Thinking: Posi ve thinking a racts posi ve outcomes. 
e.g. If you believe in the success of a project and maintain a posi ve outlook, you are more likely to persevere through 
difficul es and inspire confidence in others, increasing the chances of achieving your goals. 
 
3. Importance of Persistence: Persistence is crucial for long-term success. 
e.g. Thomas Edison's numerous a empts to invent the light bulb highlight the importance of persistence. Despite facing 
failures, he persisted un l he achieved success, demonstra ng that setbacks are part of the journey to success. 
 
4. Networking for Success: Building posi ve rela onships is essen al for success. 
e.g. Sally Jessy Raphael's story illustrates the power of networking. Her 26 years of persistence in the TV industry 
eventually led to success. Networking with the right people and staying connected contributed to her breakthrough. 
 
5. Taking Control of Your Life: Ac vely managing your a tude can shape your des ny. 
e.g. If you decide to focus on the posi ve aspects of a challenging situa on, you take control of your a tude. This 
proac ve approach empowers you to navigate difficul es with resilience, ul mately influencing the direc on of your 
life. 
 
The above examples illustrate how the key insights from the book are applicable in real-life scenarios, emphasizing the 
transforma ve impact of a tude on personal and professional success. 
 
Pro- p:  
 
1. Be a Good Listener:  Prac ce ac ve listening to understand others and build stronger connec ons. e.g. In 
conversa ons, focus on the speaker, ask relevant ques ons, and show genuine interest in their experiences. 
 
2. Take Advantage of Everyday Opportuni es: Be open to mee ng new people in various se ngs, not just professional 
environments. e.g. Strike up conversa ons at the gym, supermarket, or other everyday places, crea ng unexpected 
networking opportuni es. 
 
3. Believe in the Power of Networking: Recognize that success is o en a result of collabora ve efforts and meaningful 
rela onships. e.g. Embrace networking as a powerful tool, and ac vely seek opportuni es to expand and strengthen 
your network. 
 
4. Maintain a Posi ve A tude: Cul vate a posi ve mindset, as it influences your thoughts, ac ons, and overall outlook 
on life. e.g. Instead of dwelling on setbacks, focus on solu ons and opportuni es for growth. 
 
5. Serve Others in Your Network: Approach networking with a mindset of giving rather than just receiving. e.g. Share 
valuable informa on, make introduc ons, or refer poten al clients to others in your network. 
 
Thank you for reading this ar cle. 


